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MARKET LESSONS Investors who held firm during recent market volatility were rewarded with a recovery. Those who bolted didn’t fare as well.

William Daub, 63, sold laboratory
instruments for several decades.
He retired in April last year, after he
was laid off.

He began collecting Social Secu-
rity and enrolled at a community
college to earn computer certifi-
cations. Those in hand, he applied
for entry-level jobs. Younger class-
mates were hired. He wasn’t.

His wife earns a good income
selling software. Still, he looked for
ways to augment his pension and
withdraw less from his 401(k).

He read about TaskRabbit, an on-
line platform that matches individ-
uals to projects, services and living
spaces. Along with Airbnb, Uber
and others, it fits squarely into the

“gig economy.” Collaborativecon-
sumption.com lists about 1,400 such
companies.

This summer, Mr. Daub began
assembling Ikea furniture. His pub-
lished rate is $49 an hour, which in-
cludes a service fee paid to the com-
pany. Working five or six hours a
week this summer, he estimated he
earned about $2,000. “I’m making
good money and making my own
hours,” he said.

More older Americans are trying
a variety of methods to earn extra
money, keep in touch socially and
enjoy experiences that might not
be affordable otherwise. Pricewa-
terhouseCoopers estimates that of
Americans over age 55, 25 percent
consider themselves participants in
the sharing economy.

“To participate in the sharing
economy, one must have something

to share,” Linda Barrington of Cor-
nell University, wrote in an email.
“The assets that older people ac-
cumulated and used intensively
when first purchased (a large home
because they had children) come to
have excess capacity over time (the

children move out and the car is not
needed for so many errands).”

Robert Blunier, 79, of Palm Beach
County in Florida, knows that well.
Until late 2013, he managed a high-
rise condominium. After retiring,
he looked to supplement his Social
Security payments. He decided to
rent his 2005 Mustang convertible
through RelayRides, a peer-to-peer
car rental service based in San
Francisco.

He charges $39 a day, which in-
cludes 200 free miles, and ferries
those who rent his car to airports,
charging an additional $25 to $35.

In the last year and a half, he said,
he has rented out the car more than
50 times. In 2014, he estimates the
car rentals netted about $6,000. This
year, he is up $4,100. RelayRides
takes 25 percent of the service pro-
vider’s revenue.

Martha Williams, 61, retired three
and a half years ago after a career
as a landscape architect. Since late
2012, she has been a pet sitter from
her condo in Playa del Rey, Calif.,
for DogVacay, a Santa Monica com-
pany that bills itself as an alterna-
tive to kennels.

She estimated that she earned
$12,000 from November 2012 to
August 2015. The pet sitting ended
recently since she and her husband
are relocating to Florida.

Despite the advantages for many
participants, experts say providers
face risks. “This work is not part
of the formal employment sector
where labor laws protect workers,”
Ms. Barrington noted.

Still, Mr. Daub, said the opportu-
nity had worked out well.

“At this point in my life” he said,
“it’s a perfect job.”

RETIRING
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Talking Points

When Money Isn’t Enough
David West walked away from a
$12.5 million player option with the
Indiana Pacers this year to join the
San Antonio Spurs for the veteran’s
minimum: $1.4 million. Why volun-
teer for an $11 million pay cut at age
35? “In terms of basketball,” he said,
“I needed every night to mean some-
thing, in order to keep me going.”

Loving the New Apples
Americans have been falling hard for
new apples. Of the top 10 sellers in
the 2014 crop, the only three to post
sales gains were recently developed,
premium-priced varieties: Ambro-
sia, Honeycrisp and Jazz. While
sales of Red Delicious, a traditional
variety, slumped 15 percent from the
previous year, Ambrosia scored a 47
percent increase.

Does the Order Matter?
Certain personality traits are often
attributed to oldest, middle and
youngest children, but a new study
found that birth order itself had no
effect on character. The study, in Pro-
ceedings of the National Academy of
Sciences, did find evidence that older
children have a slight advantage in
I.Q.

The TV Watches Back
Comcast and Viacom are creating
labs to study viewers, using infrared
cameras tracking eye movements
and facial reactions while people are
hooked up to skin sensors and heart
monitors. Networks see it as a way
to better target ads.

Time to Calm Down
Transcendental Meditation, the
1960s approach to what we might

now call
“mindfulness,”
has millions
of adherents
today, though
scientific proof
of its health
benefits is hard
to come by.
Training under
a licensed

teacher costs about $1,000. Mahari-
shi Mahesh Yogi (above), who found-
ed T.M. in the mid-1950s and had a
cultlike following, died in 2008.

Most evidence shows
people trying to time
the market lose money.

In August, as the stock market
plummeted, many investors jumped
in and sold off their holdings at a
loss.

Not everyone did this. There’s
some compelling evidence that indi-
vidual investors who were engaged
in passive retirement investing
hewed to their stock positions. The
value of their holdings, in many
cases, dropped, but such investors
could benefit if the market resumes
its long-term trend upward.

The evidence isn’t conclusive,
but it is suggestive: One gauge that
tracks trading activity in 401(k)’s,
for example, shows that the nee-
dle barely moved when the market
headed south in August.

What’s clear is that most active
investors who try to time the mar-
ket are usually wrong about when
to get in and out. Subsequently,
their errant behavior is punished by
poor total returns.

According to a long-running
study by Dalbar Associates, a finan-
cial consulting company, over the
20 years through 2014, investors it
surveyed earned slightly more than
5 percent annually. During the same
period, the Standard and Poor’s
500-stock index averaged nearly 10
percent a year.

This huge performance gap is
attributed to individuals trying

to time the market during down-
turns. People who bolt when they’re
scared and re-enter when they feel
confident typically miss the best
buying opportunities. They sell low
and often buy high.

Patient investors, however, are
usually rewarded for sitting on their
hands. Todd Rosenbluth, a director
of research at S&P Capital IQ, has
tracked 20 stock market downturns
in the minus 10 percent to minus 20
percent range since 1945. He found
that the average market recovery
time was about four months from
a bottom. Those engaged in panic
selling, of course, never quite know
when the nadir is — and usually ar-
en’t invested in the market to bene-
fit from the upsurge.

Trading levels in 401(k) funds
were seven times normal on Aug. 24
— the highest-volume trading day
since 2011 — a 401(k) index mon-
itored by Aon Hewitt showed that
an average of only 0.026 percent of
total account balances transferred
in August. That compares with 0.021
percent for July, but is less than a
relatively tranquil May, in which
0.031 percent of balances moved.

The steady attitude of many re-
tirement fund investors contrasts
sharply with the behavior of inves-
tors who pulled billions out of stock
funds to retreat to cash, mainly in
money-market funds.

As a result of this mass anxiety,
investors yanked more than $1 bil-
lion from diversified stock mutual
funds in the last two weeks of Au-

gust, according to S&P Capital IQ
and Lipper, and also pulled some $5
billion out of similar exchange-trad-
ed funds at the end of August. In-
vestors moved relatively small
amounts into funds with holdings in
small and midsize companies and in
some diversified alternative strate-
gies aimed at making money from
market declines, according to fund
data.

In short, while retirement inves-
tors appeared to be a big exception,
the timeworn trend of active inves-
tors bailing out of stocks and jump-
ing into the lifeboats of income-ori-

ented vehicles has re-emerged in
the recent downturn.

One interesting sidelight emerged
from the S&P Capital IQ/Lipper
data: After investors pulled $5 bil-
lion out of traditional stock mutual
funds at the end of August, when
they re-entered the market the
next week, nearly $8 billion flowed
into stock E.T.F.s, which are most-
ly low-cost, passive index vehicles
tracking large sections of the mar-
ket. And when the market nosed up
in early September, investors again
began to chase short-term returns.

“Fund flows have a strong ten-
dency to chase returns,” said Alina
Lamy, a senior analyst for Morn-

ingstar, the financial information
company. “But in the past, investors
haven’t been the best market tim-
ers. During the 2007 crisis, for ex-
ample, they were selling when they
should’ve been buying.”

The move into cheaper funds has
been part of an investor-friendly,
long-term trend. The average fund
expense ratio — what managers
charge annually as a percentage
— dropped to 0.64 percent as of the
end of 2014, Morningstar reports.
That’s down from 0.76 percent five
years ago. Over the last decade,
more than 95 percent of fund money
has gone into the cheapest funds.

What if you just can’t help your-
self and want to flee to cash during
the next market decline? Realign
yourself with where you want to be
in the future and trust in the likeli-
hood that a global portfolio of stocks
will outperform bonds and cash,
Mr. Rosenbluth says. “Three to five
years from now,” he said, “we think
stocks will be higher.”

Ms. Lamy said, “Control what you
can control and focus on long-term
goals.” That means beating inflation
through stock investing, diversify-
ing, planning for retirement income
and ignoring short-term trends.

The history of downturns holds
some timeless lessons.

The boring, passive approach of
buy and hold has provided rewards
in the stock market, but only for
those people able to take the long
view and hold on during stormy
times.

Staying the Course Pays Off
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Older Adults Are Cashing In on the Sharing Economy
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A NICE RIDE Robert Blunier rents out
his Ford Mustang through RelayRides,
a peer-to-peer car rental service.

JACK MANNING/THE NEW
YORK TIMES

SATURDAY FINANCIAL SECTION:
Exclusive Sponsorship Opportunity

Contact advertising@bangordailynews.com or 207-990-8134

bangordailynews.com

Check out this EXCLUSIVE SPONSORSHIP of the new NY Times "Spending Well" section. This section will appear in the Bangor Daily News
Weekend Edition each Saturday and will feature content related to household money matters and finances. This content is targeted to
head-of-household financial decision makers from 35 to 65 years old who are homeowners, college-educated, and have children.
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